
Your Gift to the World Checklist 

We all have gifts to give, but if you aren’t providing something that people want, 
all of the skill and passion in the world won’t matter. Business is about solving 
problems. Our goal is to combine the things that make you unique with the needs 
of others in order to come up with a magnetic solution.

First, choose a problem to solve that interests you (hint: the best problems are 
often ones that you have experienced in the past). Then, use this checklist to test 
out different opportunities and make sure you’ve chosen a gift worth giving:

I have experienced pain, desire, or urgency around this problem before OR 
I’m familiar enough with the problem that I understand how others feel about it

I have at least partially solved this problem for myself

I have, or am willing to aquire, the skills and the passion to solve this problem 
for others

There are at least 1,000 other people proactively searching for a solution to 
this problem

There are very few, if any, perceived solutions to this problem in their minds

I have a way to reach the people who are searching for solutions

The world will be better off once I help people solve this

[Note: Sometimes, businesses don’t address a specific pain or problem. They are 
more focused on helping people reach a specific goal or satisfy a creative urge. 
It’s fine if your idea falls into this second category, just make sure that the people 
who want what you offer are willing and able to pay for the thing you provide.]

Once you’ve checked the boxes, it’s time to get your first client or customer!

Get out there and start giving your gift to the world, one person at a time. For 
help on what that looks like, I recommend reading this manifesto by Seth Godin.
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